What do | have to do to get it?
What am | prepared to do?
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What do | truly want?
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90 DAYS CAN CHANGE YOUR LIFE!
A focused, 90-day burst of energy that is dedicated to

creating sustained momentum, is well-planned and
well-executed, and can launch your Paparazzi
business to the next level.

This burst of energy comes from massive action! This
means Nnon-stop exposures to and sharing of
Paparazzi, the community, and the opportunity with
everyone who will listen.

People overestimate what they can get done in a
week or even a month, but they completely
underestimate what they can do in a 90 day period of
massive action.

All Out Massive Action

If you want to change your life something’s got to
change. If you want things to get better YOU have got
to get better, as Jim Rohn would say.

A 90 Day Game Plan is truly massive action like you've
never experienced before--intensely focused on
growing your business for this short burst of time.

That may means no TV, no movies, no goofing around,
and you may have to sacrifice some family time--just
for this 90 day period... BUT, it can help set you up for
massive success the rest of the year,
and even better the rest of your life.
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https://www.youtube.com/watch?v=cwqnVkoiq6k&t=0s
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{WHAT ARE YOUR ULTIMATE GOALS
FOR THE NEXT 90 DAYS?
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We suggest income and/or club levels.

What will life be like when I have that?

What will life be like if I don't have that?

Read your goals when you wake up, keep them with
you and read them several times throughout the day,
and then read them before you go to bed.

What we focus on becomes reality!

Also, create your vision board for 2022.

Hang it somewhere you will see it multiple times a day.
It's so important to have goals and something you are
working towards, otherwise how will you ever know
when you have achieved success?
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MASSIVE ACTION PLAN
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Consistency is key! How am I going to achieve
my ULTIMATE goal?

Some examples of great high paying activities are:
sharing, inviting, conversations, meet-up groups, Monday
Money Making Zoom calls, Live events, customer events,
parties, basket parties, live videos, 30/90 day bootcamps, 3

way calls, follow-up calls, launch-new-team events,
local/regional/online trainings, and customer care such as

calls and appreciation letters, etc.
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90 DAY RUN WILL
CHANGE YOUR LIFE
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HERE IS A CHALLENGE

[ want you to create something similar to this grid for yourself with 100
boxes in it.

Over the next 30 days you are going to fill these spaces with the NAMES
of people you spoke to about the business. Break it down so you can
make sure you're speaking to 3 people every day, or you can go in hard
and speak to 5+ people a day to get yourself ahead.

Repeat this activity every month during the 90 Day Game Plan
The key here is to speak to DIFFERENT PEOPLE; ask questions, dig
deep. This is a great way to measure your true relationship building &

networking. That's what our business is all about.

HERE IS THE MAGIC. You need to have BOXES where you WRITE the
names in. You can color these in as people join as a customer or join your
team, you can cross out your definite 'no's"... you organize it how you
» want. But you have to have a box to write in the name of the people you
speak to. The magic behind the boxes is that you are creating and
making space for these conversations & relationships to actually happen.
Once you create the space for this conversation, you can fill it. It's when
we don't create any space (too busy / poorly managing our time) we end
up burnt out & unproductive.

IF YOU'RE THINKING... "I DONT GET IT..."

Think of it this way - imagine you speak to 3 people a day about your
business, that's 21 people a week. On a low average you might get 4 or 5
of those people to agree to a phone call, meeting, coffee etc. You do the
do with those 4 or 5 & again, with a low average, you might get 1 person

to join your business.

Imagine - that's 50+ people a year. With a low average. The exciting part

about this is the more you do it, the better you get, the more confident
you get & the better your averages get.
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CREATING A POWERFUL
PRODUCT AND BIZ STORY

How to share your product or business story in two
minutes or less with ease and flow, whether you are day
one Oor one year into your journey:
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Remember....Facts Tell, Stories connect with others on a
much deeper level!

Questions to illicit your Business Story
What attracted you to joining this business?

What have you done in the past? What are you sick
and tired of?

W Hat are you Hopes ana Hreams TOI' tﬁe future?

If you had all of those things,
what would that mean to you?
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need a one-liner that encompasses everything you do, that creates
curiosity and will leave people asking you more.

Here are some examples of powerful one liners:
"I have an online program that helps people reach their goals and enables
them to say yes to more in their life"

"I coach people how to create an income online and work from home"
"I have a business helping people with their personal and financial
freedom"

"I help people create more of what they love in their lives"

"I coach moms so they can stay at home and do mom care instead of day
care”

"I show people how to create a full-time income with part-time hours
online"

To condense your story down to two minutes or less here are some great
lines to use:
"I have no idea if this could be for you or if the timing is right, but it
made sense to me because........ "
"I'm excited because......."
"What I love about this opportunity is........ "
"Now I get to......."
"What Do you Do?"
This question is a powerful one and how well we answer will be the
difference between someone saying "wow, tell me more" or "hmmm,
how's the weather"
When someone asks you what you do, don't lead with your J.O.B!! You
/

Think about the words that are powerful and that people want more of:
Coach, Mentor, Work form Home, Residual Income, Online Business,
Global Business, Stay at Home Mom, Self Care, Fashion, Confidence,

Linking Arms, Freedom Lifestyle



Write down three of your own versions from the
examples you love from the previous page.
What attracted you to Paparazzi? What did you love about it?
What were you hoping it could do for you or your family?

If you had a magic wand and could make anything happen ir you had a magic wand and could make anything happen in
3-6 months from now, what would you love to experience with
your life?




serious mission. We believe that trendy accessories can be available, and
affordable, to women everywhere. We know that wearing a new look, and
feeling confident in your appearance, builds amazing self-worth. Our
passion is inspiring dreams, empowering talents, and reaching goals by
sharing our products and the excitement of Paparazzi.

"I have no idea if this is could be for you, or if the
timing is right, but the jewelry made sense to me
because......"

"I realize there was a huge opportunity here because...."
"I'm excited because......"
"What I love about the company is......"
"What I love about the jewelry is......"
There is nothing more fulfilling than seeing someone
else's life change because you had the courage to share
your story and ask... "What If?"

To condense your story down to two minutes or less,
here are some great lines to use:

You might think we're all about accessories, but Paparazzi is really about
change! Changing the way people look. Changing the way people feel.
Changing people's futures and their lives. Though our fashion-forward

jewelry and product parties are centered on fun, Paparazzi fulfills a
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| WHO IS YOUR IDEAL CUSTOMER?

What problems can you help solve?
whether its with the products or the business?

Think about:
What advice have you previously given?
What experiences/stories can
you share?
What can you do or write about that would provide value and be useful
to your readers?
What is your Demographic?
Are you focusing on moms? Parents? Younger people between the ages of
18 and 25? Do they love fashion, jewlery, selfcare?
Do they need help with anything?
p What problem of theirs can you help them solve?
From these people, who do you want to help?

Think about:
What sorts of people do you enjoy spending time with, and enjoy
helping?
The people who light you up - and motivate and inspire you.
What Problems Are They Experiencing?
How Does That Problem Make Them Feel?
What Would Be Their Ideal Solution To This Problem?

Ask enough high-yielding questions to determine what the person's issue
or problem is. And then offer a solution to that issue or problem with
better confidence, better finances/time freedom, or both.
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BELIEF CIRCLE

Draw a circle and segment it into 8 quadrants.
Divide the quadrants into 10 sections.
Label each quadrant along the outside ring: product, business, industry,
me, team, people, success and health.

Now score yourself out of 10 on your belief in each category and color it
in (or shade). This will provide you with a visual to what areas you need to
work on. Also, write down how you are going to get each segment to a 10.

So, if you scored low on product - make sure you are using your
Resources, reading info in your BO, look through our group.

If you scored low on industry, watch Rise of the Entrepreneur and follow
Eric Worre and others in the industry. Find a mentor or virtual mentor.

) If you scored low on self-belief, spend time every day working on you.
Self-development Affirmations, watch a video, read a book (these are vital
if your self-belief is low)

These are just a few examples on how to keep improving towards a 10.
You work to what suits you.
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DAILY METHOD OF OPERATION

DMO Activities - Be Intentional & Focused
Set your daily rituals/your DMO for your 90 Day Game Plan

What are your non-negotiable's?
What do you need to do every day for 90 days to gain maximum
results? This needs to be realistic and achievable...
It needs to be clear and concise and specific to you!

Your activities need to be high IPA (Income Producing Activities)
It takes 21 days’ action to form a habit and 90 days to become a lifestyle.

Write down your DMO /Daily Rituals

Live the Mission: We know that wearing a new look, and feeling
confident in your appearance, builds amazing self-worth. Our passion is
inspiring dreams, empowering talents, and reaching goals by sharing
our products and the excitement of Paparazzi.

Social Media: Post to your profile (80/20), VIP group, Respond to
comments and messages, respond to new friend requests, Reach out to
3-5 people on your friends list, invite to events through PM.
Calendar: Keep updated daily, Sunday night = weekly planning
Events: Plan, Promote, Attend and be involved, 3 way calls
Fearless Friday: Listen and Learn form team chats
Personal Growth: Books, Audio, PH, Video Training Calls, Zoom Calls
3-5 New People: First time or reconnect, Share story, video, invite to
event, text, call or message Blitz
3-5 Follow Ups: Is this a good time to talk? What did you like best about
the information? Does Paparazzi make sense? Ready to Start?

Two Customers: Customer care, check-ins, Add to FB Group, join our

mission, Send business video, invite to an event, 3 way calls.
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\ SCHEDULING YOUR ACTIVITIES!

The most important step in preparing for your 90 Day Game
Plan

You have set your goals - You have set your mind
You have set your daily rituals

Now you need to plan your time so you are productive and
not busy.
A schedule is vital for you to be productive.
You are running a business so treat it like one.
Examples of how to schedule time could be time clocks or use
an excel spreadsheet.
The clocks give you a visual
Allow for Paparazzi time
Allow family time

Allow scrolling time (if this is your distraction)

PV

Draw your
clocks/schedule
here.
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YOUR 90 DAY GAME PLAN

COMMITMENT CONTRACT

FOR 90 DAYS TO:

OWN MY ACTIONS
MAKE NO EXCUSES
CHALLENGE WHAT'S POSSIBLE
BE THE BEST VERSION OF ME
SHOW UP FOR THE FULL 90 DAYS
ASK FOR HELP
SUPPORT EVERYONE
COMMIT TO GROWING MY BUSINESS
BE BETTER EVERY DAY
NOW IS MY TIME BECAUSE




Game Plan

| AM READY!I
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